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BY A VARIETYOF RISKSAND FACTORS\CLUDINGWITHOUTLIMITATIONTHERISK®DESCRIBEDN OURANNUALREPORTSON FORM10-K AND
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~30-YEAFSUCCESSFUL LEADERSHIP TRACK RECORD

$6.3BEQUITY MARKET CAR:2DIVIDEND YIELD
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result is a substantial, nearly
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investment portfolio designed
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-- Christopher Volk, CEO
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>$3TRILLION
STORKARKET
i d _ OPPORTUNITY

# of Companies by Revenue

Companies >$5MM in revenues » Dedicated to neleased profitcenter real estate

£ 400,000 » Focused on the service sector of the U.S. economy
> 4 \
S 300000 5 » Market leader in profitcenter netlease solutions
o ' {pepuhpwp9Qa R _ A
£ 200,000 Target Market »bSINI& HnnZnnn O2YLI yASa A
E 100,000 (U.S. Middle Market) » 1 LILINREAYFGSte akyS$S aail s +a
O : . :
0 » Over 20,000 contacts in proprietary prospecting database
$5-$10 $10-$100  $100-$500  $500-$1B $1B+
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STORE Properties uniquely offer the ability to create contracts
that are superior to the credit quality of the tenant

How do STORE Properties differ from other real estate?
» Three sources of payment support instead of two

Which is the unique payment source?
» Profitability from the operations of each investment

Why is that so important?

» Tenants need their profitenter real estate in order
to conduct business, making our rent contracts
senior to other financial obligations

| designed to perform | DEFININ®URINVESTMENASSETLASSHAPEEVERY THINGEDQ
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Long term real estate funding solutions are lacking » Customercentric and solution®riented

Leasing real estate replaces both debt and equity » Administrative ease through responsive servicing
Lower cost of capital » Development and renovation opportunities
Unparalleled product flexibility » A focus on corporate flexibility and wealth creation

KFd ¢S R2 A& AYLI OGFdz Xd 5
Yearover-year tenant revenue growth of 15.1% N
S|T|O|R|E customers added ~325,000 employees in 2017 TR

Exclusive educational event: Inside Track Forum F
Online educational opportunities: STORE University
Integrated real estate capital: Master Funding Solutions

Master Funding®

SOLUTIONS

g T] O] R E is important and fundamental to creating opportunities for our clients,
their employees and other stakeholders

| designed to perform | OURCUSTOMERSHOOSEOHAVEA LANDLORBATHERHANA BANKER
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Our unique platform has multiple origination channels
enabling us to efficiently cover a very large market opportunity.
All channels result in a B2B approach.

B2B Benefits

~80% + Higher Lease Rates ~20%

+ Lower Real Estate Prices

Internal Ownership + Longer Lease Terms

Direct calling efforts +

Smaller Transaction Sizes

on thousands of companies
and financial sponsors

+ Greater Investment Diversity

+ Stronger Contracts

= Value for Stockholders
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30.2% » ~ 73% of customers have revenues over $50 million

» Median tenant revenues ~ $54 million
15.4% 16.8% 15 8%

= l I B

$200- $500|v||v| >$1B
<$5MM $20|vuv| $50|vnv| $200MM $500MM $

» Weighted average tenant revenues ~$862 million

L70% » Employ ~2.2 million workets

% Of Total Rent & Interest

» Operate ~25,000 locations in all 50 stétes

UNPRECEDENTED GRANULARITY

» 434 customers operating across more than 100 industri

» ~15 netnew customers quarterly

» 2,255 properties | 75 netnew properties quarterly
» ~680contracts | ~32 ransactions closed quarterly
» Average transaction size below $9 million

» Repeat customers about ortkird of new business

| designed to perform | BOTHOURCUSTOMERSNDTHEIREMPLOYEEENEFIFROMA S|T|O|R|E RELATIONSHIP
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Profit-Center Investing Table Staks Focus on The Big Picture Numbers and Analysis

{ u¢phpywpeve GuidSppsis Criteria that stand the test of time Know the deal
Demand unitlevel financial reporting. Appreciate the industry. Evaluate the real estate.
This provides the best picture of real Seek industries likely to have sustained Look to local market rents and estimates.
estate quality and essentiality. long-term relevance.
Always request master leases on Evaluate the corporate credit.
multi-unit transactions. Understand the tenant business model. Assess corporate credit and know where
This is the most effective way for Evall:JatehunIevered equity returns and we stand in capital stack priority.
landlords to achieve risk diversity. UEULCRICTES
Invest in properties at or below . Evaluate unitlevel financial
replacement cost Evaluate the tenant business performance.

his | I defaul q defensive moat. Look to longerm unitlevel rent coverage
T _'S = provelj to lessen defaults an Understand features that make tenants reliability.
raise recoveries. viable and competitive.
Invest at yields and gross returns in Understand the corporate structure
excess of the brokered market. Know the players. and recourse.
This is proven to enhance returns and Understand background of leadership and  Look for parent and affiliate company
increase margins of safety. equity investors. recourse and potential guarantors.
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A Value Investing Portfolio Approach, Driven By
Established AAA/A+ Securitization Principles

Portfolio Diversity Contract Seniority

2,255 Properties Virtually All Profit Center Investments
> 400 Tenants Virtually All Provide Financial Statemer
>100 Industries 91% Master Lease Penetration

49 States & Median Unit Coverage: 2.1:1

~80% of tenants < 1% Median 4Wall Coverage: 2.5:1

Top Tenant <3% Witd. Avg. Tolerable Sales Faif: ~40%
Non-Correlated Risk Investment/Replacement Cost: 81%
Stable Portfolio Tenant Credit Profile Investments Made at Discounts to NAV

Together with Active Portfolio and Property Management
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